


 

 

 
 

Rabina Properties is a privately-held owner, developer and manager of more 
than 1.2 million square meters of retail, office, residential, and technology real estate 
in the United States, an active purchaser of distressed debt and owner of an 
international portfolio consisting of real estate assets and operating businesses.    

Founded in 1979 by Mickey Rabina, Rabina Properties specializes in creating value 
from complexity and employs a three-fold strategy to investing: 

- Identify opportunities created in emerging markets 
- Solve complex problems in order to uncover value 
- Invest for the long term 

Because of its strong balance sheet and expertise in solving legal, financial, physical 
and leasing problems, Rabina Properties has the ability to take properties and 
partnerships that are under stress and put them back on a proper footing. In its 
almost 35 year history,  the company has bought more than $3 billion of bad debt 
from banks, taken properties out of bankruptcy, purchased more than 1.5 million 
square meters of retail, residential, industrial and office properties.  
 
The Company’s discipline of making sure that every purchase can be easily 
supported by property level income within 3 years of purchase has allowed us to 
avoid problems ourselves. It has also guided us in making strategic sales before 
markets have crashed. In May of 2007 we sold for $231 million, a NYC office building 
at 230 Park Avenue South that we had purchased during the last recession for $60 
million. In 2010 we sold 3 data centers for $375 million which had a basis of less 
than $100 million. In addition to these large transactions we sold 35 minor 
properties in anticipation of the downturn.  Though we are typically holders of 
properties, our reasoning for selling was that people had offered us prices that we 
thought were far higher than the economic value of the properties.  
 
Having created significant liquidity we have focused in the last few years on 
purchasing bank debt again, and new construction. Currently we have more than 
1300 residential units in the pipeline that is and will be built on land that we have 
amassed during the downturn. We have commenced construction in 2012 on a 250 
unit high rise in Ft. Lauderdale, Florida at a cost of $60 million and will commence in 
2013 a 300 unit high rise in NYC at a cost of $160 million. In addition we are 
constructing 3 new Data Centers, two in New Jersey and one in North Carolina.   
 
In retail we have relationships with H&M, Armani, Zara’s, JC Penny’s, Sears, 
McDonalds, and many other retailers. In one distress purchase over a decade ago we 
purchased 36 partnerships which included 29 JC Penny stores. We have joint 
ventured with some of the biggest Retail Real Estate Public Companies in the world, 
such as General Growth and Forest City.  

With a long term view and a focus on up and coming submarkets and industries, 
Rabina-led partnerships have purchased and successfully turned around hundreds of  

 



 

 

 

 

assets over the years - buying opportunistically, working diligently to maximize value 
and achieving extraordinary or above-market returns.    

 
Investment highlights over the years include: 
 

110 Fifth Avenue, New York, NY – 18,000 square meter office building 
designed by Stanford White, in Manhattan’s Flatiron district.  The asset was 
purchased in 1996 with all cash with the anchor tenant vacating in 10 months, in 
what was then an unproven office submarket.   From the acquisition to today, the 
asset has been 100% occupied, value has increased exponentially and the building is 
the jewel of the Flatiron. 

625 Liberty Avenue, Pittsburgh, PA – 61,500 square meter premier office 
building in downtown Pittsburgh.  Rabina converted a mezzanine debt position into 
fee ownership in 2009. Today, the building is 95% leased with several investment-
grade tenants and is one of five class A office buildings in downtown Pittsburgh.  

230 Park Avenue South, New York, NY – 32,500 square meter prime, 
Flatiron District office building.   Interest in 230 Park was acquired in a portfolio of 
charge offs from Chemical Bank in the late 1990’s.  Working through a complex 
process, Rabina gained a majority interest in the fee ownership of the asset. The 
building was sold in 2007, at a 4% cap rate with a price of $231 million.   

Data Centers – As an early investor in this specialized field, Rabina 
Properties owned several buildings directly and was the primary investor in the 
portfolio assembled by Sentinel Data Centers.  Two data centers in Massachusetts 
and one in Connecticut were sold as part of a three building transaction in 2010 to a 
large, publicly traded REIT.  

 
Whether dealing with emerging markets, misunderstood assets, multilateral 
negotiations, esoteric financial instruments or distressed debt, Rabina Properties 
applies the clear thinking, patience and force of will needed to maximize value and 
create premium assets.  The Business was founded by Mickey’s father in the 1950’s, 
has blossomed with the input of the present generation and has been fortunate 
enough to be blessed with great talent into the third generation as evidenced by  
Mickey’s son, Josh who has built a Data Center business from scratch over the last 
decade.   
 
For additional information, please visit our website at www.rabinaproperties.com  
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